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Sample print advertisement Facebook post 

Selling Logs from Your Property 
March 11–12, Auburn, WA 

Topics include: • Types of sales 
• Getting fair value for your • Minimizing liability 

logs • Selecting a logger 
• Inventory and appraisal • Product mixes 
• Excise taxes and current • Cost share assistance 

use taxation 
• Portable sawmilling 

Cost: $23/person or $33/couple before March 3 
($30/$40 thereafter) 
What’s included 
• Classroom sessions and panel discussions 
• Field trip (transportation provided) 
• Dinner on Friday and lunch on Saturday 

Information and registration: 206 263 1128 or kelsey.ketcheson@wsu.edu 
forestry.wsu.edu/nps/events/timbersymposium/ 

Extension programs and employment are available to all without discrimination. Evidence of noncompliance 
may be reported through your local Extension office. 
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Participant confirmation letter 
Thank you for registering for Selling Logs from Your Property: An Educational Symposium for Landowners, on 

<date> at <location>. We are looking forward to seeing you! 
Here are some additional details to help you get the most out of the workshop: 

PRE-WORKSHOP QUESTIONNAIRE 

Please fill out this short, 5-minute survey. (See example, page 83.) <If possible, ask these questions via an online 
registration system.> Please let us know in advance if you have any dietary restrictions (event menu below). This 
questionnaire will give us some information about your experience with selling logs and what topics we should focus 
on. Help us make sure that the topics you are interested in learning about get showcased. 

Please click here <hyperlink to online survey> to take the questionnaire. If you do not take it before the event, you 
will be asked to take it at the event. 

LOCATION 

Everett Hall, Hopkins Demonstration Forest, 16750 S. Brockway Road, Oregon City, OR 97045 
View it on a map: https://goo.gl/maps/qXTcQzNhTLn 
Once you enter Hopkins Demonstration Forest, follow signs to the Selling Logs Workshop. 

SCHEDULE 

Friday, Nov. 2  
�  Doors open and dinner is served at 5 p.m. 
�  Program runs 5:30—8:30 p.m. 
Saturday, Nov. 3 
�  Doors open at 8:30 a.m. 
�  Program begins at 9 a.m. 
�  Field trip begins at 2:15 p.m. 
�  Program dismissed at 5:30 p.m. 

MEALS AND REFRESHMENTS 

Coffee, tea and water will be available throughout the event. Light snacks will also be provided for Saturday 
morning and during the field trip. 

Friday dinner menu 
�  Baked lasagna: homemade pasta noodles (eggs, flour, oil, salt) layered with a slow-simmered red sauce made 

with ground beef; mozzarella, ricotta and Parmesan cheeses; baked until golden. 
�  Baked lasagna (vegetarian-friendly): homemade pasta noodles (eggs, flour, oil, salt) layered with a slow-

simmered, meat-free red sauce; mozzarella, ricotta and Parmesan cheeeses; baked until golden. 
�  Italian bread: homemade bread (flour, yeast, sea salt, sugar) formed into braids. Served with butter and 

homemade jam. 
�  Fall salad bowl: mixed greens tossed with cherry tomatoes, orange slices and black olives. Served with 

sunflower seeds. Vinegar and oil dressing on the side. 
�  Homemade apple pie: A double crust pie (flour, butter, salt) filled with apples and seasoned with cinnamon, 

nutmeg and brown sugar. 
�  Fresh fruit plate: assorted grapes and orange slices. 
�  Coffee and bottled water. 
Saturday lunch 
�  Homemade chili: ground beef cooked with sweet onions, peppers, tomatoes, garlic, and kidney beans. Seasoned 

with lime juice, cumin, sea salt, chili powder and cilantro. Served with shredded cheese and sour cream. 

https://goo.gl/maps/qXTcQzNhTLn
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�  Homemade chili (vegetarian): sweet onions, peppers, tomatoes, garlic and kidney beans. Seasoned with lime 
juice, cumin, sea salt, chili powder and cilantro. Served with shredded cheese and sour cream. 

�  Homemade cornbread muffins: cornmeal, eggs, milk, brown sugar, salt and soda. Served with honey and butter. 
�  Double chocolate Biscotti: traditional Italian twice-baked cookies made with unbleached flour, eggs, butter, 

baking cocoa and baking chips. Finished with a drizzle of melted chocolate. 
�  Fresh fruit, including clementines and apples. 
�  Coffee, bottled water, assorted sodas. 

SUGGESTED ITEMS TO BRING 

�  Bring your questions about selling logs from your property. 
�  Pen and paper to take notes with. 
�  Please dress for the field on Saturday, with sun and rain protection and appropriate footwear for walking in 

the woods. We will walk short distances on uneven terrain to get to and from our field sites. 
�  Water bottle or travel mug. 
�  Camera. 
�  Any medications you may need. Bees are on their way out, but not completely to rest.  If you are allergic, 

please bring your EpiPen for the field trip. 
Questions? Contact Lauren Grand, Forestry and Natural Resources Extension agent serving Lane County 

OR Jean Bremer, OSU Extension, Clackamas County. If you need special accommodations, contact Jean at jean. 
bremer@oregonstate.edu or 503-655-8631 at the Clackamas Extension office. 

There is no refund for this program after Oct. 26, 2018. Please contact Jean at jean.bremer@oregonstate.edu if 
you need a refund prior to that date. 

Oregon State University Extension Service offers educational programs, activities and materials without discrimination based on age, 
color, disability, familial or parental status, gender identity or expression, genetic information, marital status, national origin, political 
beliefs, race, religion, reprisal, sex, sexual orientation, veteran’s status, or because all or a part of an individual’s income is derived from 
any public assistance program. Oregon State University Extension Service is an AA/EOE/Veterans/Disabled. 

mailto:jean.bremer@oregonstate.edu
mailto:bremer@oregonstate.edu
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Pre-workshop survey 
How many acres do you own? 

Have you sold logs from your property before? � Yes    � No 

If yes, did you use the services of a consulting forester? � Yes    � No 

When are you planning your next log sale? 

�Within the next year � In 15 years  � In 610 years  � 11 years or later 

� I’m not sure if I want to sell my logs 

Are you planning to use a forestry consultant for your next log sale? � Yes    � No 

Many properties in Oregon are passed down through the generations. How long has your family owned the 
property you have come here to learn about? 

�We just bought it (less than one year) 
� 1–5 years 

� 6–10 years 
� 11–20 years 
� 21–50 years 

� 51–100 years 
�Over 100 years 

On a scale of 1 (poor) to 5 (excellent), please rate your current level of knowledge of the following topics that 
will be covered at the symposium. 
LEVEL OF KNOWLEDGE 

Steps to take to sell logs 
Marketing your logs 
Roads and access 
Why and how to hire 
a forestry consultant 
Forest operation notifications 
Fire and selling logs 
What log buyers are looking for 
How to hire a logger 
Portable sawmilling 
Log scaling 
Operator contracts 
Forest income taxes 

POOR FAIR GOOD VERY GOOD EXCELLENT 

1 2 3 4 5 
1 2 3 4 5 
1 2 3 4 5 

1  2  3  4  5 
1 2 3 4 5 
1 2 3 4 5 
1 2 3 4 5 
1 2 3 4 5 
1  2  3  4  5 
1  2  3  4  5 
1  2  3  4  5 
1 2 3 4 5 

Are there any specific questions you’d like us to cover? 
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Exhibitor confirmation letter 
Thank you for agreeing to represent your organization at OSU Extension forestry’s upcoming program, Selling 

Logs from Your Property: An Educational Symposium for Small Woodland Owners. 
We’re looking forward to a great program and are pleased that you’re part of the team. Below are all of the details 

you will need to prepare. Do not hesitate to contact me if you have any questions, concerns or requests regarding the 
symposium. 

If you haven’t already, please fill out the attached form and return to me no later than Oct. 29. There is a lot 
of information below, and this form will help us ensure that you have everything you need for the symposium. 

LOCATION 

Hopkins Demonstration Forest, 16750 S. Brockway Road, Oregon City, OR 97045 
View it on a map: https://goo.gl/maps/qXTcQzNhTLn 

BOOTH SETUP 

Exhibit booths are limited to Saturday, Nov. 3. Booth setup will begin at 7:30 a.m. When you arrive, follow the 
signs to the logging symposium. You may temporarily park in front of the building to load and unload your materials, 
but please park in the parking lot for the duration of the event. Doors to the event will open at 8:30 a.m., and this is a 
great time for people to walk around and chat with you while they are waiting for the presentations to begin at 
9 a.m. Please have your booth set up by 8:30 a.m. 

We encourage you to stay for the event and enjoy the presentations, meals and refreshments provided. 

BOOTH TAKE-DOWN 

The field trip begins at 2:15 p.m., and you are welcome to take down your booth at that time. You are also welcome 
to join us on the field trip and take down your booth at 5:30 p.m. Please be sure to pick up around your booth and 
return any items that you may have borrowed. 

PRESENTATION SCHEDULE 

Below are the estimated time allotments for each portion of the symposium. Please make note of the breaks in the 
schedule and make yourself available to chat with participants about your organization during those times. 

FRIDAY EVENING, NOV. 2 
You don’t need your booth this day, but are welcome to join us if you like. 

Start time Topic Speaker 
5 p.m.  Doors open and dinner served 
5:30 p.m.  Welcome  OSU Extension staff 
5:40 p.m.  Timber sale fundamentals 
7 p.m.  Break 
7:15 p.m.  Inventory and marketing your timber 
7:45 p.m.  Experienced landowner panel 
8:30 p.m.  Goodnight 

SATURDAY, NOV. 3 

Start time Topic Speaker 
7:30 a.m.  Booth setup begins 
8:30 a.m.  Setup ends; doors open 
8:50 a.m.  Welcome  OSU Extension staff 
9 a.m.  Consulting forester panel 
9:45 a.m.  Forest Practices Act and FERNS notification system 
10:15 a.m.  Taxes and contracts 
11:15 a.m.  Break 
11:30 a.m.  Log buyer panel 
12:30 p.m.  Lunch 

https://goo.gl/maps/qXTcQzNhTLn
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1:15 p.m.  Logger panel 
2:15 p.m.  Field trip: log scaling 

Field trip: portable sawmills 
Field trip: logging and postharvest site conditions 

5:15 p.m.  Wrapup 
5:30 p.m.  Adjourn 

We are excited to have you join us on Saturday, Nov. 3, for Selling Logs From Your Property at Hopkins 
Demonstration Forest! 

Please print and save this letter for future reference. In the meantime, please contact me if you have any 
questions or concerns. 

Thank you for exhibiting at our program! 

Selling Logs from Your Property exhibitor registration 
Please fill out this form completely and return along with your photo, bio and presentation no later than <date> to 
<name> at <email address>. 

CONTACT INFORMATION 

Name: 

Company/organization affiliation and position title: 

Email: 

Office phone: Cell phone:    

City:  Zip: 

Please indicate if you would like a meat or vegetarian option for lunch:     � Meat  � Vegetarian 

We will provide you with a table and chairs to use for your display. Is there anything else you require? Power? 
Additional tables?  � No � Yes   Please describe 

How much of the symposium will you be attending? 

� Friday evening    � Saturday morning    � Field trip on Saturday afternoon 

Thank you! We look forward to having you as an exhibitor. 
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Speaker confirmation letter 
Thank you for agreeing to speak at OSU Extension Forestry’s upcoming program, Selling Logs from Your Property: 

An Educational Symposium for Small Woodland Owners. 
We’re looking forward to a great program and are pleased that you’re part of the team. Below are all of the details 

you will need to prepare.  If you haven’t already, please fill out the attached form and return to me no later than 
Oct. 29. There is a lot of information below, and this form will help us ensure that you have everything you need. 

LOCATION 

Hopkins Demonstration Forest, 16750 S. Brockway Road, Oregon City, OR 97045 
View it on a map: https://goo.gl/maps/qXTcQzNhTLn 

PRESENTATION 

We will be offering copies of your presentations to the participants so they can take notes. In an attempt to avoid 
technical difficulties the day of the event, we ask that you send us a copy of your presentation as early as possible, 
but no later than Tuesday, Oct. 30. This will allow us to preload it to the computers and print hard copies for 
participants. We also suggest bringing a backup copy on a flash drive or emailing it to yourself in advance.  

PRESENTATION SCHEDULE 

Below are the estimated time allotments for each portion of the symposium. Please note the time of your 
presentation and arrive a minimum of 30 minutes prior to your allotted time. This allows for fluctuations in the 
schedule and ensures that your presentation is ready to start on time.  

FRIDAY EVENING, NOV. 2 

Start time Topic Speaker 
5 p.m.  Doors open and dinner served 
5:30 p.m.  Welcome  OSU Extension staff 
5:40 p.m.  Timber sale fundamentals 
7 p.m.  Break 
7:15 p.m.  Inventory and marketing your timber 
7:45 p.m.  Experienced landowner panel 
8:30 p.m.  Goodnight 

SATURDAY, NOV. 3 

Start time Topic Speaker 
8:30 a.m.  Doors open 
8:50 a.m.  Welcome  OSU Extension staff 
9 a.m.  Consulting forester panel 
9:45 a.m.  Forest Practices Act and FERNS notification system 
10:15 a.m.  Taxes and contracts 
11:15 a.m.  Break 
11:30 a.m.  Log buyer panel 
12:30 p.m.  Lunch 
1:15 p.m.  Logger panel 
2:15 p.m.  Field trip: log scaling 

Field trip: portable sawmills 
Field trip: logging and postharvest site conditions 

5:15 p.m.  Wrapup 
5:30 p.m.  Adjourn 

https://goo.gl/maps/qXTcQzNhTLn
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PRESENTATION TIPS 

A slide presentation such as a PowerPoint is a great visual resource to help guide people through sections of your 
talk. However, there are a few mistakes people commonly make when developing PowerPoint presentations. Here 
are a few to avoid: 

�  Too many words on your slide: Using fewer words and more pictures increases the audience’s ability to follow 
along with your talk. If you think you have a slide that will have a lot of words on it, consider making it into a 
handout.  We are happy to make copies of it for you before the seminar. 

�  Using small type: Even on the big screen, it is difficult to see font sizes smaller than size 18. Please use larger 
fonts. 

�  Inaccessible color combinations: Color blindness affects people’s ability to distinguish red, green or blue light. 
To avoid any confusion, use dark colors, or varying shapes and textures to highlight something important on 
your slide. Try to avoid the following color combinations:  
� Green and red 
� Green and brown 
� Blue and purple 
� Green and blue 
� Light green and yellow 
� Blue and grey 
� Green and grey 
� Green and black 

Are you new to using PowerPoint or slideshows? If you have pictures you would like to show during your 
presentation but don’t know how to insert them, feel free to send them to me and I will put them together into 
a slideshow for you. If you are more experienced but would still like some input, I’m happy to look over your 
presentation and offer some suggestions.   

We are excited to have you join us for on Friday, Nov. 2, and/or Saturday, Nov. 3, for the Selling Logs from Your 
Property workshop at Hopkins Demonstration Forest! 

Please save and print this letter for future reference. I will send out an additional event reminder via email one 
week before the event. In the meantime, if you have any questions or concerns please contact me. 

Thank you for presenting at our program! 
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Presentation descriptions 
Email speakers these descriptions along with the speaker presentation confirmation letter and registration form. 

Please take a moment to read over these descriptions of the presentations offered at Selling Logs from Your 
Property. If you would like to make any additions or changes to your presentation description, please make note 
of that in the attached speaker registration form. After reviewing your presentation description, take a moment to 
glance over the other speakers’ topics. If you are concerned that your presentation’s content may overlap another 
speaker’s, please contact me for clarification. 

Timber sale fundamentals 

This presentation will provide an overview of the 
steps involved in a timber sale, the importance of 
outlining goals and objectives, considerations in hiring 
a logging contractor, where to find a log buyer, roads 
and access to your trees, and types of sales to consider 
(stumpage, etc.). 

Inventory and marketing your timber 

This presentation will cover the importance of 
performing a forest inventory, tips for understanding 
the market and market timing, how to identify what 
products you have, and who the potential buyers are 
(mill, brokers, loggers). 

Experienced landowner panel 

This panel will answer questions from the audience, 
covering items such as experience in planning, setting 
up, and completing a timber sale; tips to share; and 
lessons learned. 

What can a consulting forester do for you? 

This panel will take questions from the audience 
covering items such as the role of a consulting forester, 
what benefits a consulting forester can offer and 
how consulting foresters work with the other players 
involved in timber harvest. 

The Forest Practices Act and fire considerations 
during the operation 

Landowners are required to notify the state forester 
if they plan to harvest trees or use power driven 
machinery on their property. This presentation explains 
what your responsibilities are as a landowner to follow 
the Forest Practices Act. We’ll cover stream protection, 
maintaining your roads, reforestation, and protecting 
threatened and endangered species as they relate to 
selling your trees. This presentation will also cover what 
you need to know about the fire protection laws as 
they relate to harvesting — including when operations 
should cease — and how to reduce your fire risk after 
the harvest. 

Finding and working with a log buyer: what log 
buyers look for in Douglas-fir, hemlock-fir, cedar, 
hardwoods and poles 

This panel will take questions from the audience 
covering items such as the role of the log buyer during 
a timber sale, how to find the right log buyer, purchase 
orders and bidding. Log buyers representing each 
product or species can discuss what features they look 
for in standing trees and the dimensions of lumber they 
purchase. 

Finding the right logger for you 

This panel will take questions from the audience 
covering items such as tools and tips for finding the 
right logger for you, questions you should ask, contract 
components and identifying logger credentials. 

Harvest taxes and contracts 

This presentation will cover some of the essential 
items that should be included in contracts with your 
service providers. We’ll also discuss the types of forest 
taxes a landowner might pay after a timber harvest. 

Scaling 

This presentation will allow participants to learn 
about why logs are scaled and what type of lumber 
defects might cause deductions in the length or 
diameter of logs at the mill. 

Is portable sawmilling for you? 

This field-based presentation will provide 
participants with an understanding of the benefits 
of portable sawmilling, appropriate log choices for a 
portable mill and what products can be made using a 
portable mill. This presentation will end with a portable 
sawmill demonstration. 
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Selling Logs from Your Property speaker registration 
Please fill out this form completely and return along with your photo, bio and presentation no later than <date> to 
<name> at <email address>. 

CONTACT INFORMATION 

Name: 

Company/organization affiliation and position title: 

Email: 

Office phone: Cell phone:    

City:  Zip: 

Please indicate if you would like a meat or vegetarian option for lunch:     � Meat  � Vegetarian 

Photo: Please email a head shot of yourself to <email address> 

Bio: Please write a short (two- to four-sentence) autobiography, including relevant professional and personal experience. 

PRESENTATION INFORMATION 

Presentation title: 

Does the presentation description provided in the email accurately describe your talk?    � Yes    � No 
If not, what would you like it to say? 

Will you be using a PowerPoint presentation?     � Yes    � No 

If yes, do you need help putting pictures into a slideshow or developing your presentation? If yes, please include all 
photos/material in your reply email with this form.     � Yes    � No 

Are there any handouts that you’d like for us to print and distribute for you? � Yes    � No 
If yes, please send them to <name> by <date>. 

How much of the symposium will you be attending? 

� All day    � Part of the day    � I will only be attending for my presentation 

Thank you for speaking! Don’t forget to send your photo, bio and presentation by <date>. On <date> I will send you an 
email reminder about the event. If you have any questions, don’t hesitate to contact <name> at <phone number> or 
<email address>. 



 

 

 

   

Panelist confirmation letter 
Thank you for agreeing to speak at OSU Extension Forestry’s upcoming program, Selling Logs from Your Property: 

An Educational Symposium for Small Woodland Owners. 
We’re looking forward to a great program and are pleased that you’re part of the team. Below are all of the details 

you will need to prepare.  If you haven’t already, please fill out the attached form and return it no later than Oct. 
29. There is a lot of information below, and this form will help us ensure that you have everything you need. 

LOCATION 

Hopkins Demonstration Forest, 16750 S. Brockway Road, Oregon City, OR 97045 
View it on a map: https://goo.gl/maps/qXTcQzNhTLn 

HANDOUTS 

If you would like to provide any handouts to the group, we will be happy to print them for you. Please send us a 
copy of your handouts as early as possible, but no later than Tuesday, Oct. 30. This will allow us to print hard 
copies and put them in folders for the participants. 

SCHEDULE 

Below are the estimated time allotments for each portion of the symposium. Please note the time of your panel 
and arrive a minimum of 30 minutes prior to your allotted time. This allows for fluctuations in the schedule and 
ensures that you are able to meet with your fellow panelists beforehand. This will help ensure a smooth discussion in 
front of the audience.   

FRIDAY EVENING, NOV. 2 

Start time Topic Speaker 
5 p.m.  Doors open and dinner served 
5:30 p.m.  Welcome  OSU Extension staff 
5:40 p.m.  Timber sale fundamentals 
7 p.m.  Break 
7:15 p.m.  Inventory and marketing your timber 
7:45 p.m.  Experienced landowner panel 
8:30 p.m.  Goodnight 

SATURDAY, NOV. 3 

Start time Topic Speaker(s) 
8:30 a.m.  Doors open 
8:50 a.m.  Welcome  OSU Extension staff 
9 a.m.  Consulting forester panel 
9:45 a.m.  Forest Practices Act and FERNS notification system 
10:15 a.m.  Taxes and contracts 
11:15 a.m.  Break 
11:30 a.m.  Log buyer panel 
12:30 p.m.  Lunch 
1:15 p.m.  Logger panel 
2:15 p.m.  Field trip: log scaling 

Field trip: portable sawmills 
Field trip: logging and postharvest site conditions 

5:15 p.m.  Wrapup 
5:30 p.m.  Adjourn 

Please save and print this letter for future reference. I will send out an additional event reminder via email one 
week before the event. In the meantime, if you have any questions or concerns, please contact <event organizer>. 

Thank you for speaking at our program! 
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Selling Logs from Your Property panelist registration 
Please fill out this form completely and return along with your photo, bio and presentation no later than <date> to 
<name> at <email address>. 

Contact information 

Name: 

Company/organization affiliation and position title, OR, name of your small woodland property 

Email: 

Office phone: Cell phone:    

City:  Zip: 

Please indicate if you would like a meat or vegetarian option for lunch:     � Meat  � Vegetarian 

Photo: Please email a head shot of yourself to <email address> to be used in our symposium booklet. 

Bio: Please write a short (two- to four-sentence) autobiography, including relevant professional and personal experi
ence. 

Presentation information 

Are there any handouts that you’d like for us to print and distribute for you? � Yes    � No 
If yes, please send them to <name> by <date>. 

How much of the symposium will you be attending? 

� All day    � Part of the day    � I will only be attending for my presentation 

Thank you for speaking! Don’t forget to send your photo, bio and presentation by <date>. On <date> I will send you an 
email reminder about the event. If you have any questions, don’t hesitate to contact <name> at <phone number> or 
<email address> 
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Participant evaluation: How did we do? 
LOCATION: 
DATE: 

This optional feedback form will help us assess the impacts of our programs and make improvements for the future. 
Your input is appreciated! Help us to understand which presentations worked well and where there are opportunities 
for improvement. Please circle your rating of the following topics and presentations: 

TOPIC EXCELLENT GOOD FAIR POOR UNABLE TO ATTEND 

Timber sale fundamentals (speaker) 4 3 2 1 0 
Comments: 

Marketing timber (speaker) 4 3 2 1 0 
Comments: 

Experienced landowner panel (speakers) 4 3 2 1 0 
Comments: 

Consulting forester panel (speakers) 4 3 2 1 0 
Comments: 

Forest Practices laws (speaker) 4 3 2 1 0 
Comments: 

Fire and harvesting (speaker) 4 3 2 1 0 
Comments: 

Taxes and contracts (speaker) 4 3 2 1 0 
Comments: 

Log buyer panel (speakers) 4 3 2 1 0 
Comments: 

Logger panel (speakers) 4 3 2 1 0 
Comments: 

Additional comments on presentations: 
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FIELD TRIP SESSIONS 

TOPIC EXCELLENT GOOD FAIR POOR UNABLE TO ATTEND 

Log scaling (speaker) 4 3 2 1 0 
Comments: 

Harvest tour (speaker) 4 3 2 1 0 
Comments: 

Portable milling (speaker) 4 3 2 1 0 
Comments: 

OVERALL EXCELLENT VERY GOOD GOOD FAIR POOR 

Please rate your overall field trip experience: 5 4 3 2 1 
Please rate your overall symposium experience: 5 4 3 2 1 
Comments: 

On a scale of 1 (poor) to 5 (excellent), please rate your current level of knowledge of the following topics 
AFTER attending the symposium. 
LEVEL OF KNOWLEDGE EXCELLENT VERY GOOD GOOD FAIR POOR 

Steps to take to sell logs 5 4 3 2 1 
Marketing your logs 5 4 3 2 1 
Roads and access 5 4 3 2 1 
Why and how to hire a forestry consultant  5  4  3  2  1 
Forest operation notifications 5 4 3 2 1 
Fire and selling logs 5 4 3 2 1 
What log buyers are looking for 5 4 3 2 1 
How to hire a logger 5 4 3 2 1 
Portable sawmilling  5  4  3  2  1 
Log scaling  5  4  3  2  1 
Operator contracts  5  4  3  2  1 
Forest income taxes 5 4 3 2 1 

Please answer the following questions about your experience. 

Did you learn anything new at this symposium?   � Yes     � No 
Did this symposium: 
�Make you more likely to sell logs   �Make you less likely to sell logs   

� Not change the likelihood of whether or not you will sell logs 
Comments: 

Did this symposium provide the information you were looking for?   � Yes     � No 
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Selling Logs from Your Property
one-year follow-up questionnaire 
<LOCATION>, <DATE OF SYMPOSIUM> 

1. Do you own or manage forestland? 

� Yes � No If no, please skip to Question 13. 

2. How many acres of forestland do you own or help manage?  _________ 

3. Have you sold any timber from your property since attending the symposium a year ago? 

� Yes � No If no, please skip to Question 13. 

4. Would you still have conducted this sale had you NOT attended the symposium? 

� Definitely yes � Probably not 

� Probably yes  � Definitely not 

Comments: 

5. Approximately how much NET revenue did you generate from the sale? A rough estimation is fine.   

$__________ 

6. Did you use the services of a consulting forester?    � Yes     � No 

7. Did you have a written contract between you and the logging operator? � Yes    � No � Not sure 

8. Did the knowledge you gained from the symposium change the way you handled the log sale compared to if 
you had not attended the symposium? 

� Yes    � No 

If yes, please explain: 

9. Do you feel that the knowledge you gained from the symposium increased the net revenue you earned from 
the sale? 

� Yes     � No 

If yes, please explain: 

10. Did the workshop increase your confidence in conducting the sale? 

� Yes     � No 

If yes, please explain: 

11. Did the workshop help you avoid adverse outcomes (such as damage, economic loss, liability, regulatory 
violations, etc.)? 

� Yes     � No 

If yes, please explain: 

12. Are there other ways the symposium helped you conduct the sale? Please explain: 
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13. Do you have future plans to sell timber from your property? 

� Yes     � No If no, please skip to Question 15. 

14. Has attending the symposium helped you with any of these plans? 

� Yes     � No 

Please explain your answer: 

15. Have you shared anything you learned at the symposium with anyone else? 

� Yes. If yes, how many people? _____ 

� No 

16. Any other comments about the symposium? Are there other ways that you have benefited from attending 
the symposium? 

17. What are your forest stewardship education needs? What topics are of interest to you? 

THANK YOU! 
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